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Business negotiation contest 2015 summary:
The contest was very beneficial and experience able for us. It was first time for us as well as for teachers who guided us to participate in this type of competition. We tried our best to win and get good results but unfortunately results were not very satisfying. 
Reasons of unsatisfying results:
1. Lack of team cooperation and coordination
2. Lack of team management
3.  less awareness about negotiation ethics
4. Inappropriate  rehearsal
5. Incorrect seating arrangement during contest
6. Time mismanagement
7. Negotiation converted into debate which wasted more time in second round
8. Failed to change our strategies according to situation
9. Second case was already complex and opposite team was less cooperative they wasted time in inefficient discussion.
Although I have been awarded the outstanding negotiator certificate but still I am deeply aggrieved on unsatisfying results of overall team. Least but not last although we did not get success whatever we expected but overall competition has opened our minds and given us wealth of experience, the jury’s comments were useful for us to correct our mistakes and become best negotiators in future. I am personally very thankful to my teachers who motivated us and international school who provide us good opportunity to participate in this type of contest, in which we got know how to negotiate practically in business dealings. 
